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Public company listed on B3 (Sao Paulo stock exchange:
PDTC3);
Operations started in August, 2001, as a spin-off of
CPqgD (Largest Telecom Research and Development
Center in Latin America);
19 years in the telecom market with bona fide set of
customers;
600+ employees in Brazil, Argentina, Colombia and USA,
Global player with strong footprint in Latin America;
Controls all aspects (development, manufacturing and
deploying) of DWDM Optical Transport;
Strong operation and maintenance (O&M) capabilities;
Successful player in a very large market (Terrestrial +
Submarine = $14B yearly);
Provides the products and technology that are enablers
of data traffic hyper growth driven by:

+ Streaming and cloud services;

« Broadband service providers;

« Migrating from 4G to 5G;
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The smarlly connected
world we make
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When vou talk on the
phone or connect to the
internet, for example, at

some point this
information goes
through an optical fiber.

Padtec develops,
produces and markets
equipment that allows

the transmission of dafa
fvoice, audio and video)
from one location to
another through opfical
fibers.

—  fiber optic networks

=== = |\irgless communication



The smarlby connected
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Company Overview: Strategic Location

Padtec is strategically located in one of the largest technological hubs of Latin America

Campinas Metropolitan Region
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Technological Hub

Renowned university in Latin America in

9 6 engineering and technology fields
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SANMINA

University with importante R&D institute

Manufacturer os electronic produtcs for the
technology industry

Viracopos International Airport. One of Latin
America’s most developed airports

Largest manufacturer of 3C products in the
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Second Iargest manufacturer of 3C products
ICS  in the world

One of the largest players in the
communications equipment industry

Amongst the largest developers and
manufactures of technology products in the
world

Amongst the largest developers and
manufactures of technology products in the
world

______________________________________________________________________________________________________________________

Padtec headquarters is inside CPqD’s Campus, known as of one of the most advanced ICT R&D centers in Latin E

America.

7 Padtec S/A © 2020 All rights reserved.



Our human, nelwerk,

. 196
405 in offices (Sao Paulo, Rio de
A 601 people in the headquarters Janeiro, Fortaleza, Brasilia, Argentina,
(Campinas, Sao Paulo) Colombia and EUA) and Points of
FPresence all over Brazil (Field)

81%

is the engagement 54 %

index of tlhe with college degree 29.5%
company's employees 4,5% with PnDs and are engineers
Source: Opine 2019 masters degrees

(Padtec Climate Survey)

7.6% 48% 18.5%

X generatiun Millenials Z generation

. (bom from1960 (bom from1980 (bom from 1990
Generations 1960 to 1969) 1980 to 1989) to 2000)

S e e

2.5% 23.4%
1950  Baby 1970 y generation 1990
boomers (bom from1870
(bom from 1950 to 1979)

to 1959) | Pad




lhe pulwie we make

2001 - 2019

Padtec connects Brazil and

) o the world at the 2014 World

The destinationis the world. Cup, launches into the sea
with the Sea Trial of its

Padtec wins important tier 1 dsul';"”;ﬂgf;e ﬁlﬂe?'atle; i?:m
customers and starts ploys a subliuvial sy

expanding to the international s Blie s et Ukl

2001 market. 2010-2013 Negro (Manaus).

H Vocation for the future.

Padtec triples its EBITDA
margin and reduces its
financial cycle. The company
also launches new
transmission platforms
synchronized with the
industry’s technology cycle
with the support of agile

2015-2016 metodology. 2019

Padtec starts - Padtec focuses its Padtec completes 16 years of . Padtec successfully
operations in 1004 2006 operations on expanding the 1014*2015 inncvation with the delivery of :u}r-"‘ 20]3 concludes the sales of its

. company and growin the underwater optical Submarine Systems division
August 2001, spin pany g g ¥
off originating from revenue. The company network to Google. The and its OTN Switching
CPqD optical consolidates itself as one of company hires a new business unit to major
communication the largest suppliers of Ll tteam ?”d multinationals in the sector. In
laboratories. optical equipment in the '”g;ﬁ&ﬁ?ﬁgzzém 2020, the company becomes
W{:;Idtﬁnd wins anfauch;:rn adopting the Lean gublgly ’:raﬁted EStedhﬂn B3
r the construction o T et (Sao Paulo stock exchange -
Telebras' national backbonea. ticker: POTC3), structuring

itself to grow even more.

Z A new decade. The future we make.




Data traffic drives eplical Tnansmission

Historical Global Internet Traffic Data (1984 - 2022)
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Case Brasif: Growth from Regional Providers

Padtec sales
to Regional O
Providers

2016 2019
I————

St

. Padtec has been very successful in
capturing this market;
Exponential growth in sales;
. Vendor financing key to leverage
sales;

Broadband acess market share regional providers
Source: Anatel
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32%
29%
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Together, ISPs have already

surpassed three of the largest

telecommunications services
operators in Brazil.




Greopoldics

of the DWDM market
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Premium
SOy

- Operation & Maintenance (O&M)
- Network Operations Center (NOC)
- Training Center

- LightPad Platform

- OTN Switch

- Optical Time-Domain Reflectometer (OTDR)
- Submarine Line Terminal Equipment (SLTE)



Research and

Development
Padtec Transponders
2016 2018 2020 2021
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Premiann, seavices

Network Operation and Maintenang@O&IM)
» More than 40 POPs all over Brazilig

« territory, in Argentina and Colombi;

« 4H SLA for support to any link offthe

monitored networks;

Network Operations Center (N@C)
» Operation 24x7;

« Performance reports;

» Risk mitigation;

Training Center

Padtec's diverse training portfolio ifgeludes
theoretical courses - in the areas of getwork
planning and engineering - as well asypractical
courses - in the areas of operation ang@
maintenance of DWDM technology.

Padtec




m tinancial vesully

2017 - 2020

Pad



9M2020 vs. 9M2019

Custemers and Reveue

DWDM equipment , .~ \x‘;;
represents 83% < 32.1% growth in
and Services operating revenue,

Premium 17%. 3Q2020 vs. 2Q2020. “




Financial veswlly (1/4) 2017 - 2020

Gross Revenue (RSM) Gross Margin (%)
300 2717 o 50%
260 40%
200 30%
12 20%
100 10%
0 0%
2017 2018 2019 OM2020 2017 2018 2019 OM2020
EBITDA pro forma (R$M)
75
55,8
60
30 00 24,1
15
A . Effect of the sale of
*For the purposes of a better comparison, Padtec - . Managerial business units or

S.A. has been considered a wholly owned subsidiary EBITDA other adjustments

of Padtec Holding 5.A. since January 2078, 2017 2018 2071 9* aM2020*




2017 - 2020

Financial vesuwlly ©/4)

EBITDA pro forma (R$M)

60
45
&l _, 10,1 5,9
15
o ©0.9) 1.4
(10)
1Q2019 2Q2019 3Q2019 4Q2019 1Q2020 2Q2020 3Q2020
g g I s

other adjustments

*For the purpases of a better comparnison, Padfec 5.A. has been considered a wholly owned subsigiary of Padtec Holding S.A. since January 2019,



Financial veswtlsy c/4) 2017 - 2020

R&D x Net Revenue (R$M) Administrative Expenses x Net Revenue (%)
60 20%
45 15% :
fa ] o3 0 1 1
30 25,6 10% "
| \-J EIE‘E} . .
0 o 0%
26 ? 2':'] fd :“_,.:‘3'] Q* E‘_l‘\v;:,'-i';pf:ﬁ* 2':'] rr/ 2[:'] H‘ 2'::” QT QF&e’lQ':\'EC'
Sales Expenses x Net Revenue (%) Financial Expenses x Net Revenue (%)
20% 20%
15% 15% 19
10% ; : 9 10% '
5% 5% '
0% Lu
2017 2018 2019*  9M2020* 2017 2018 2019 9M2020*

*For the purposes of a better companson, Padtec 5.A. has been considered a wholly owned subsidiary of Padtec Holding 5.A. since January 2019,



Financial veswlls /4

Gross Debt vs. Net Debt* (RSM)

100
Q0 80
&0 60
30 40
0 20
0
2017 2018 2019 1Q2020 2Q2020 3Q2020
- S;ES - xtm (1) Considers Ideiasnet S.A. since 6/1/20.
Accounts Receivable From Customers (RS\V) 5
120
66.0 78,7 _® 1
60 .-—— 88,1 . 101,8
0
0
4Q2019 1Q2020 2Q2020 3Q2020

2017 - 2020

Debt Profile: Long vs. Short Term (R$\M)

87,8 88,6
79,4
2017 2018 2019 am2020
B Short-term ] Long-term
Net Debt / EBITDA pro forma

2018 2019  9M2020



